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 Information on this presentation contains forward-looking 
statements based on current expectations that involve a number 
of risks and uncertainties 

 

The content of the presentation is only a summary of the 
company's performance 

 

The company makes no representation or warranty as to the 
continued accuracy, content or reliability of this data and states 
no obligation to update the data included in this presentation, as 
operational changes may occur over time 

 

The content of this presentation is copyright of Stonesoft 
Corporation 2012. All rights reserved. Reproduction, transfer, 
distribution or storage of part or all of the contents in any form 
without prior written permission of the company is prohibited 

 



We are securing  

 

Data 

centers 

Mission Critical  

Networks 

Sensitive  

Data 

Business systems 

Financial 

transactions 

Connectivity 



Product Scope 

 

Stay 

connected 

and secured 

in a dynamic 

world. 

Now and in 

the future. 



Evolving Threat 

Landscape 

DRIVERS BEHIND 

Advanced threats and 
attacking methods (e.g. 
APTs and AETs) 

Security standards / grades 
evolving 

Business Risk=Cyber Risk 

More layered network 
security strategy 



Who can become a victim? 

 

 

 

 

 

High Risk 

                                                   Medium Risk                                                                                                                            

Low Risk 

Probability of  

Cyber Crime 

Financial, political, 

commercial or IPR 

value offered 

High Low 

0% 

100% 
e.g. Governments, 

Defense Technology,  

Banking, Critical Infrastructure 

e.g. Hi-tech ,Media, Retail, 

Industrial Manufacturing 

e.g. Nonprofit,  

Small Services 

”Everyone. Only 

the degree of 

probability 

varies” 



Sorry to say…Established Secure 

Brands are Sitting Ducks? 
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Time  

Inflection  

Point  

2010-2011 

DEFENSE   

ATTACKS   



Importance of  

Situational Awareness  

and Manageability 

Risk Level 

Critical Networks 

Enterprise  

Military Grade High 

Mid 

Basic 

Cascade Of Security Standards 

High 

“What used to be a 

standard for the military 

grade has become a 

standard for critical 

networks and so on.”  

Mid Basic 

Next Generation 

Of Military Grade 



AET Impact on 

Stonesoft Business 

WHERE IS THE BUSINESS BEEF? 

Stonesoft will be shortlisted more often 

when Next Generation Security is chosen  

Interest towards Stonesoft´s Antievasion 

technology 

Improved brand recognition and thought 

leader position 

New Collaboration opportunities 

Better access to Power  

Better and Easier Business for Partners 

 

Bottom Line: 

 

“Stonesoft threat 

research last year 

concerning  evasions 

has increased security 

credibility and visibility 

for the company” 

 

Gartner Quote 

.   



January - December 2011  

 
Net sales EUR 30.6 millions, +26% compared to the 

corresponding period in 2010 (24.3). 

StoneGate sales were EUR 17.7 millions, +39% 

compared to the corresponding period in 2010 

(12.7).  

Operating profit (EBIT) was EUR -1.1 millions (-2.7).  

The operational cash flow was EUR -0.3 million, 

compared to EUR -2.8 in the corresponding period 

in 2010.  

 



2012 Financials 

 
All comparative numbers exclude discontinued operations in historic data with the 
exception of 
 
  
 Liquid funds 
 



Product Sales by Quarter  
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Product Sales by Half Year  
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StoneGate Linear (StoneGate)



Net Sales by Area 
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Operating Costs  
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EBIT by Quarter 
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Sales Personnel  
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Personnel  
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R&D Expenses 
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Liquid Funds 
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Future Outlook 

 

 

 

Stonesoft aims for at least 30% growth of 

net sales and a positive result for the year 

2012.  

 



SECURITY  

ENGINE 

INTRODUCING                                                              
THE INDUSTRY’S FIRST TRANSFORMABLE 



The Stonesoft  

Security Engine 

The Security Engine is a transformable, always  

up-to-date security solution for any business  

and any need 

1 Adaptive 

2 Agile 

3 Transformable 

5 Secure  

    performance 

4 Future proof 



It is Adaptive… 

MILITARY 

SMB/ 
Mass 

Security 

Physical 

Virtual 

Global 
Local 

Small customers/ 
Simple needs 

Large/ 
Complex 

needs 

One Solution and  

One Management   

For All Scenarios 




